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Darby Woods was born into the real estate busi-
ness as the daughter of Mary Beth Woods, one 
of Los Angeles’ top real estate agents who was 
recently featured on Top Agent Magazine’s 
November 2016 cover. Darby jokes about hav-
ing a post-and-beam sign in her hospital delivery 
room that says, “Just Listed.” Growing up, her 
industry exposure began by tagging along on 
her mother’s showings, listening in on negoti-
ations, and moving furniture out of her family 
house to stage listings—before staging became 
mainstream. Through high school and college, 
Darby earned even more experience, holding 
open houses and assisting her mother’s market-
ing efforts. 

After graduating from Marymount High School, 
Darby attended Georgetown University, graduat-
ing with a BSBA in Marketing and International 
Business. Then, Darby moved to New York to 
work in Sales and Marking for a Fortune 500 
company. After several years, Darby traded in 
her heels and corporate life to move to Ecuador 
as a volunteer English teacher for World Teach. 
Upon returning to the U.S., Darby utilized her 
newfound language skills as an analyst for an 
international financial service internet portal, 
before proceeding to graduate school at Fordham 
University where she earned an MBA in Finance 
and Communications Media Management from 
the Global Professional program. After a stint on 



Copyright Top Agent Magazine

Wall Street and in Crisis Communications Man-
agement in New York, Darby returned home to 
Los Angeles. 

Already well-positioned to join the ranks of real 
estate agents, Darby became licensed as a real 
estate broker seventeen years ago. Since then, 
she has forged a masterful career cultivating 
lasting relationships, expertly executing deals, 
and building a legacy of her own. A true Ange-
leno, Darby was born and raised in Brentwood 
and Santa Monica, and currently calls Pacific 
Palisades her home. As the area she primarily 
services, Darby has coined this L.A. region the 
“Westside Triangle.” However, Darby’s clients 

take her all over the city buying single family, 
condos, income properties and pieds-a-terre. As 
one of four children, there isn’t a school, sport, 
charity, or activity that Darby’s family wasn’t 
involved in, adding depth to her local expertise. 
As an expert Westsider, Darby maintains supe-
rior knowledge of both neighborhood resources 
and inventory, as well as the local lifestyle. 

Combining insider knowledge, connections with 
local agents, a tireless work ethic, and attention 
to detail, Darby’s business model is based on 
referrals. She wears a rotating variety of profes-
sional hats, from managing marketing, public 
relations, advertising and social media efforts to 
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putting her MBA to use by staying current on 
industry-related developments and technology. 
Guided by boundless energy, Darby’s favorite 
part of the job is “being with the clients, show-
ing houses.” 

Though her sensibilities are attuned to execution, 
Darby never forgets the personal component at 
the heart of every transaction. “My relationships 
are my number one priority,” Darby recounts. 
“I recognize that buying a home is not only a 
huge investment, it’s also a very personal one.” 
Darby takes a considered approach to marketing, 
ensuring that each of her listings puts it best foot 
forward through use of professional architectural 
photography, drone photography, and listings in 
regional publications ranging from The Palisa-
dian-Post to The Los Angeles Times. She also 
exposes properties to an assortment of online 
real estate portals, where 99% of homebuyers 

get a first look at their future property. To keep 
in touch with clients past and potential, Darby 
makes use of social media, sends out mailers 
and holiday cards, and contacts former clients 
with updates on neighborhood events, news, or 
related areas of interest. 

From negotiating a deal’s finer points to nurtur-
ing interpersonal connections, Darby extends 
her spirit of service to her community, serving 
on the Board of Directors for both the Juniors 
of Social Service, Los Angeles’ oldest Catholic 
charity, and the Sisters of Saint Louis in Pacific 
Palisades. Her work for the Juniors of Social 
Service benefits the Regis House Community 
Center, providing resources for low-income 
residents of downtown Los Angeles and her 
fundraising efforts for the Sisters of St. Louis 
benefit the retirement and medical expenses of 
the sisters at Corpus Christi School, where her 



Copyright Top Agent Magazine

son attends. During her free time, Darby spends 
every moment with her son, cheering him on 
from the stands during his baseball games, play-
ing board games, and going on adventures.  

Looking ahead, Darby plans to continue grow-
ing her business while maintaining the high 

standard of quality and ethical standards her 
clients have grown to appreciate and trust. 
Today, with almost two decades of exemplary 
experience under her belt and a family leg-
acy of achievement she’s assuredly upheld, 
the years ahead promise a wealth of success  
to come. 

To learn more about Darby Woods  
please visit www.marybethwoods.com,  

e-mail dwoods@marybethwoods.com  
or call (310) 463-6662

http://www.marybethwoods.com
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